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THE SALES ACCELERATION FORMULA: USING DATA, TECHNOLOGY,
AND INBOUND SELLING TO GO FROM $0 TO $100 MILLION
(HARDBACK)

John Wiley Sons Inc, United States, 2015. Hardback. Book Condition: New. 1. Auflage. 231 x 155 mm. Language:
English . Brand New Book. Use data, technology, and inbound selling to build a remarkable team and
accelerate sales The Sales Acceleration Formula provides a scalable, predictable approach to growing revenue
and building a winning sales team. Everyone wants to build the next $100 million business and author Mark
Roberge has actually done it using a unique methodology that he shares with his readers. As an MIT alum with
an engineering background, Roberge challenged the conventional methods of scaling sales utilizing the
metrics-driven, process-oriented lens through which he was trained to see the world. In this book, he reveals his
formulas for success. Readers will learn how to apply data, technology, and inbound selling to every aspect of
accelerating sales, including hiring, training, managing, and generating demand. As SVP of Worldwide Sales
and Services for soFware company HubSpot, Mark led hundreds of his employees to the acquisition and
retention of the company s first 10,000 customers across more than 60 countries. This book outlines his
approach and provides an action plan for others to replicate his success, including the following key elements: *
Hire the same successful salesperson every time The Sales Hiring Formula * Train every salesperson in the same
manner The Sales Training Formula * Hold salespeople accountable to the same sales process The Sales
Management Formula * Provide salespeople with the same quality and quantity of leads every month The
Demand Generation Formula * Leverage technology to enable better buying for customers and faster selling
for salespeople Business owners, sales executives, and investors are all looking to turn their brilliant ideas into
the next $100 million revenue business. Often, the biggest challenge they face is the task of scaling...
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Createspace, United States, 2015. Paperback. Book Condition: New. 229 x 152 mm. Language:
English . Brand New Book ***** Print on Demand *****.Getting Your FREE Bonus Download
this book, read it to the end and...
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Egy p t Th an ks to  M o ses! ( H ard b ack)          
Broadman Holman Publishers, United States, 2013. Hardback. Book Condition: New. Cory
Jones (illustrator). 231 x 178 mm. Language: English . Brand New Book. Oh sure, we ll all heard
the story of Moses and the...
R ead  Bo o k »   

R ead ers C lu b h o u se Set B Saf e Streets        
Barron s Educational Series, United States, 2006. Paperback. Book Condition: New. 231 x 147
mm. Language: English . Brand New Book. This is volume eight, Reading Level 2, in a
comprehensive program (Reading Levels 1...
R ead  Bo o k »   

TH E Key  to  M y  C h ild ren  Series:  Ev an  s Ey eb ro w s Say  Y es                 
AUTHORHOUSE, United States, 2006. Paperback. Book Condition: New. 274 x 216 mm.
Language: English . Brand New Book ***** Print on Demand *****.THE KEY TO MY CHILDREN
SERIES: EVAN S EYEBROWS SAY YES is about...
R ead  Bo o k »   
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P ro gram 
Brookes Publishing Co, United States, 2015. Paperback. Book Condition: New. 274 x 213 mm.
Language: English . Brand New Book. Filled with tips, tools, and strategies, this book is the
comprehensive, practical toolbox preschool administrators...
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